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New Member Firms

SWEDEN US: GEORGIA



36 Years of Excellence
SCG Legal has been connecting premier independent law 
firms since 1989. Our network has grown into a powerful 
global alliance of trusted legal and public affairs partners.

Global Reach with Local Expertise

125
Member Firms

Independent, high-quality
law firms across the globe

65
Countries
Comprehensive
global coverage

12,000+
Attorneys & Public Relations Professionals



Global Market Leaders
Leading Law Firm Networks:

THE ELITE



Elite Legal Talent & Leadership

SCG Legal member firms are recognized leaders in their jurisdictions.

Global Recognition
88 Chambers-ranked firms in the network

Government Experience
Former high-level government officials

Premier Legal Practices
Representing leading organizations

This combination of elite legal talent and government experience creates a uniquely powerful resource
for clients navigating complex legal, regulatory, and policy landscapes. The distinguished backgrounds of 

our members provide invaluable insights and connections that enhance client representation.



Board Service Event Speakers

Regional Calls
Practice Groups 

Member Opportunities

ENGAGE

Task Forces

New Partner Institute

Attend Meetings!!!

Networking Events



Mobile App

• Contact SCG Team
• Guiding Principles for Dialogue & Engagement 

@ SCG Legal Events 
• Member Jurisdiction Guides + Practice Group 

Directories 
• Member Perks: Industry Partnerships
• Member Region, Practice & Affinity Groups
• Referrals: Track for Impact  
• SCG Legal Global Spin & Spinette
• Spanish >> Everyday Phrases
• Tour Barcelona 
• Travel to/from Spain

AGENDA >> Latest details!
2025 Vetted Solution Partner

Event locations
with address details 

+ links as available

LOG IN USING YOUR EMAIL 
ADDRESS



Guides & Directories

Guides
• Market Entry App for Australia by Hall & Wilcox (Melbourne)
• Doing Business in Asia and Pacific Rim >> Coming Soon
• Doing Business in Canada
• Doing Business in Latin America & Caribbean
• Doing Business in Vietnam by Dilinh Legal

Practice Groups
• Corporate/M&A
• Data Protection, Privacy & Cybersecurity
• Labor & Employment

 













Member-Only Best Practice
Training Programs

RETREATS









ASIA & PACIFIC RIM > 11 PM – MIDNIGHT
Jan 21| Apr 8  | Oct 21
+ 10 – 11 July | Kuala Lumpur (in person)

CANADA > 11 AM – NOON
 Feb 13 | Apr 10 | Sept 11 | Nov 13
+ 19 – 20 June | Calgary (in person)

EUROPE > 9 – 10 AM
Mar 11 | Jun 10 | Oct 14 | Dec 9

LATIN AMERICA & CARIBBEAN > NOON – 1 PM
Feb 18 | Apr 1  | Jun 24 | Oct 29

UNITED STATES > 2 – 3 PM
Mar 3  | Jun 3 | Nov 4

2025 Regional Meeting Schedule
All Meetings Virtual & All Times ET Unless Otherwise Noted

Calendar Invitations Sent via Email to Participants 

IBA Cocktail Reception | Toronto
Monday, November 3, 2025 > 7:30–9:30 p.m.
Co-Hosted by WeirFoulds (Canada: Ontario) & SCG Legal

More than 60 SCG Members + WeirFoulds’ clients and contacts will merge at the 
stunning Casa Loma. It promises to be a great evening and a fantastic opportunity to 
reconnect! >> Click HERE to view the invitation and RSVP.

WeirFoulds has also prepared a fantastic Toronto travel guide >> click HERE. It’s 
thoughtful, comprehensive, and a great resource for anyone heading to the city.

https://sites.weirfoulds.com/27/936/landing-pages/rsvp-(blank---scg).asp
https://scglegal.com/wp-content/uploads/IBA-2025-Brochure_Final.pdf


ARBITRATION
Jan 13 | Oct 13 > 4 – 5 AM / 11 AM - NOON

BANKRUPTCY & INSOLVENCY
Feb 18 | Apr 3 | Jul 9 | Oct 9 > 11 AM – NOON

CORPORATE/MERGERS & ACQUISITIONS
Feb 25 | Jun 25 | Oct 22 > 11 AM – NOON

DATA PROTECTION, PRIVACY & CYBERSECURITY
Feb 11 | Jul 17 | Oct 23 > 11 AM – NOON 

EMPLOYMENT 
Jan 22 | Oct 15 > 11 AM - NOON

ENVIRONMENT/ENERGY (EUROPE)
Jan 16 | June 5 | Oct 23 > 9 – 10 AM 

GOVERNMENT RELATIONS
Jan 9 | Mar 6 | Jun 4 | Oct 16 | Nov 19 > 3 – 4 PM

IMMIGRATION
Jan 23 | June 11 | Oct 1 > 9 – 10 AM

INTELLECTUAL PROPERTY
Feb 26| June 4 | Oct 1 > 11 AM – NOON

LITIGATION
June 4 | Oct 16 > 10:30 – 11:30 AM

TRUSTS & ESTATES
Feb 13 | June 10 | Next Meeting(s): TBA

WHITE COLLAR
Jan 8 | June 5 | Sept 30 > 11 AM - NOON

2025 Practice Group Meeting Schedule
All Meetings Virtual & All Times ET Unless Otherwise Noted

Calendar Invitations Sent via Email to Participants 



Mentors & Mentees
Mentee Candidates:

Junior Partner, Of Counsel, Senior Associate

Key Benefits

Knowledge transfer, 
network expansion, 
career guidance

Cross-Firm 
Connections
Build relationships 
across member firms



AI Strategy Exchange 2.0

Building on the success of AI Strategy Exchange 1.0, 
SCG proudly introduces AI Strategy Exchange 2.0. This 
initiative is designed to equip member law firms with 
innovative AI technologies and resources, enabling 
them to drive productivity, enhance efficiency, 
optimize operations, and gain a competitive edge.

This program will act as a compass, guiding our 
members in shaping the future direction of their firms.

In partnership with LegalTech Hub (LTH), AI Strategy 
Exchange 2.0 will provide members with access to 
cutting-edge industry resources, collaborative 
engagements with leading vendors and consultants, 
and insightful expertise to drive meaningful innovation 
across firm operations and practice areas.

This program is a no-cost, value-add benefit exclusively 
available to SCG Legal Members
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Assess Critical AI Applications



Industry Partnerships



Program Overview



Law Firm Leaders
2025 Roundtable



Adler Pollock & 
Sheehan

Barnes & 
Thornburg Clark Wilson Eckert Seamans 

Cherin & Mellott Fennemore Hall & Wilcox

Kegler Brown Hill 
+ Ritter Larkin Hoffman McGinnis 

Lochridge McGuireWoods Mills & Reeve
Mitchell 

Silberberg & 
Knupp

Nyemaster 
Goode

Parsons Behle & 
Latimer

Rifkin Weiner 
Livingston Robinson + Cole WeirFoulds

Law Firm Leaders
2025 Roundtable Firms



Business Development
Webinars



Professional Development
Programs On Demand

• Efficiency: Process Improvement, Project Management and the P+Ecosystem
• Well-Being: A six-part webinar series featuring How to Foster and Keep a Sense of Control, A

Stress- Resilience Workspace, Virtual Team Building Activities, Habits for Continued
Professional and Personal Growth, Healthy Work Engagement vs. Burning Out and The Six
Human Needs and Seven Habits of Highly Effective People

• Diversity, Equity and Inclusion: A three-part webinar series featuring Bias-Reducing and
Diversity-Promoting Decision-Making for Legal Professionals, Identifying and Confronting
Subtle Forms of Bias in the Law Firm and a Fireside Chat with Law Firm Diversity Professionals

• Strategic Communication as Law Firms Re-Open Their Doors
• Developing Business in a Virtual Landscape
• Post-pandemic Future: How to Orient Your Business for the Changes We've Seen and the

Changes to Come
• Drive Client Loyalty and Build Business by Understanding the Voice of Your Client



Executive Coaching Sessions
Group sessions + online training modules (video 
tutorials). Run-time average of six-minutes or less 
ensures minimal impact on billable time. 
Immediately actionable with clear step-by-step 
instructions on how to apply each strategy. 

• How to Expand Your Professional Network Virtually
• Prospecting for New Clients in a Virtual Environment
• How to Succeed in a Virtual Pitch
• How to Differentiate from the Competition
• How to Enhance Your Professional Reputation

with Social Media and Thought Leadership

New Partners Institute (NPI)
148 Alumni

Organizing Annual 
Alumni Meeting

2025: 3 Classes (55 Participants)



NPI 2025 Program



Networking @ Industry Events

2025 In-Person Legal Industry 
Meetup Opportunities

International Trademark Assoc (INTA) Annual Meeting 
San Diego, CA
Member Meetup: Sun, May 18 > 4:00 – 6:30 pm @ Wild 
Hare Bar Garden (a five-minute walk from the Convention 
Center)

International Bar Association (IBA) Annual Conference 
Toronto, ON
November 2–7 > Cocktail Reception/s + Other Events







Member-to-Member
Pod/Webcast

Thought Leadership
Showcase expertise to global legal community and clients.

Network Building
Forge connections with peers in specialized practice areas.

Production Support
Full production assistance included at no additional cost.





Client Referral Network
Identify Need
Determine when your client requires 
assistance in another jurisdiction

Find Resources
Visit www.scglegal.com/firms or contact CEO 
Alina Gorokhovsky

Make Connection
Connect with the listed representative in the 
needed jurisdiction

Track Referral
CC your voting rep and SCG's CEO on all 
referral communications



Meetings

IBA Cocktail Reception
Toronto: November 3, 2025

Austin, TX
Annual Meeting: September 18-19, 2025

2026 Locations
MIDYEAR MEETING in Melbourne: March 26 - 27
INTA Cocktail Reception in London: May 2 - 6
ANNUAL MEETING in Washington, DC: September 17 - 18
IBA Cocktail Reception in Copenhagen: October 4

2027 Locations
MIDYEAR MEETING in London: March 15 - 16
INTA Cocktail Reception 
ANNUAL MEETING (TBD): September
IBA Cocktail Reception
TEAM ASIA & PACIFIC RIM in Dhali: February 25 - 26

2025 Locations



IBA 2025 RECEPTION



2025 Past Meetings

Calgary, Canada
Canada Regional Meeting: June 19-20, 2025

Barcelona, Spain
Midyear Meeting: May 15 – 16, 2025

Kuala Lumpur, Malaysia
Asia & Pacific Rim Regional Meeting: July 10-11, 2025
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Austin, Texas



BREAKOUT SESSIONS
2:00 – 3:00

WALLER SALON CD (main session room) >
FROM WELLS TO WIND: NAVIGATING THE FUTURE 
OF OIL, GAS & RENEWABLES 

WALLER SALON EF (next door) >
WORK WITHOUT BORDERS: NAVIGATING 
IMMIGRATION & EMPLOYMENT LAW



SESSION
2:00 – 3:00

BREAKOUT 1: 
FROM WELLS TO WIND: NAVIGATING THE FUTURE 

OF OIL, GAS & RENEWABLES 
Moderator
• Jonathan Baughman > McGinnis Lochridge (US: Texas)
Panelists
• Jack Balagia, former Vice President and General Counsel > Exxon Mobil 

Corporation
• Joseph Kesler > Parsons Behle & Latimer (US: Utah)
• Brett Koenecke > May, Adam, Gerdes & Thompson (US: South Dakota)



SESSION
2:00 – 3:00

BREAKOUT 2:
WORK WITHOUT BORDERS: NAVIGATING 

IMMIGRATION & EMPLOYMENT LAW
Moderator
• Felicity Fowler > McGinnis Lochridge (US: Texas)
Panelists
• Mary Kate Fernandez > Adams & Reese (US: Louisiana)
• Kristopher Kunasingam > Hall & Wilcox (Australia: Melbourne)
• Lauren Sigg > Robinson + Cole (US: Massachusetts)



SESSION
3:00 – 3:45

U.S. DIPLOMACY THROUGH TIME 
WITH CANADA & EUROPE 

Moderator
• Martin Lutz > McGinnis Lochridge (US: Texas)
Panelists
• Gunnar Jonsson > Jonsson & Hall (Iceland)
• Aaron Makovka > Dunton Rainville (Canada: Quebec)
• Tom Pickthorn > Mills & Reeve (UK)
• Robert Theissen > GvW Graf von Westphalen (Germany) 



NETWORKING BREAK
3:45 – 4:00 



SESSION
4:00 – 4:20

#RAPIDiNSIGHTS | GENERATIVE AI & THE PRACTICE OF 
LAW: CURRENT REALITIES & FUTURE POSSIBILITIES 

• Dan Meyers, President, Consulting & Information 
Governance > TransPerfect Legal 

+ Q & A with Andrew Edge > McGinnis Lochridge (US: Texas) 



SESSION
4:20 – 5:00

FIRESIDE CHAT | MORE THAN LEGAL: ELEVATING CLIENT 
VALUE THROUGH INNOVATION & COLLABORATION 

Moderator
• Alina Gorokhovsky > SCG Legal (US: Washington, DC)
Panelists
• Jeff Dennis > Kegler, Brown, Hill, + Ritter (US: Ohio)
• Stephen Rozen > Amit, Pollak, Matalon & Co. (Israel)
• Liz Sobe > Robinson + Cole (US: Massachusetts) 



September 18 – 19
Austin, Texas



SESSION
9:00 – 10:00

KEYNOTE: 
MAYOR OF AUSTIN 

KIRK WATSON



SESSION
10:00 – 10:20

#RAPIDiNSIGHTS | THE RISE OF THE ACTIVATOR: 
REDEFINING GROWTH IN
PROFESSIONAL SERVICES

Panelists
• Jon Brewer, Global Growth Director - Dealcloud | Intapp



© 2025 Intapp. All rights reserved.

The Rise of The Activator:
Redefining Growth in Professional Services
Jon Brewer, Senior DealCloud Growth Director, Intapp

2025



The Rainmaker 
Genome Project

• Uncovered the specific behaviors that make top-
performing business developers successful

• Surveyed 2,941 partners and leaders in the 
professional and financial services industries

• 41 firms across all segments

• 45-minute behavioral study

• 83 top performer interviews
Sponsored by



20% 

40% 

0% 

(20%) 

(40%) 

80th 100th20th 40th 60th

Profile Strength

Pe
rf

or
m

an
ce

 Im
pa

ct
,

Re
ve

nu
e 

G
en

er
at

io
n

Performance by Profile Strength

Debater
Confidant
Expert

Realist

78% of all partners emphasize an 
approach that is negatively 
correlated with business 
development effectiveness 

Activator

Going from weak to strong 
demonstration of Activator 
skills can lift the average 
partner’s revenue generation 
up to 32% 

One Profile Excels



Activators do three things:

• Commit to business development 
time and client outreach

• Connect with others to deepen 
relationships and expand networks

• Create new opportunities and share 
them with clients and colleagues

32% increase
in the average partner’s business 
development performance from 
adopting Activator behaviors
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Delivering competitive advantage for law firms



NETWORKING BREAK
10:20 – 10:30 



SESSION
10:30 – 11:15

NAVIGATING CHANGE: FORECASTING THE TRUMP 
ADMINISTRATION'S IMPACT ON LOCAL, 

STATE & FEDERAL GOVERNMENTS
Moderator
• Jamie Joiner > McGinnis Lochridge (US: Texas)
Panelists
• Tray Adams > McGuireWoods (US: Virginia)
• Alexis Glascock > Fennemore (US: Arizona)
• Rob Rieger > Adams & Reese (US: Louisiana)
• Nick Tosco > Poyner Spruill (US: North Carolina)
• Randi Valverde > Capitol Counsel & Consulting (US: New Mexico | 

Government Relations)



SESSION
11:15 – 12:00

FIRESIDE CHAT  
THE CYBER BRIEF: LAW, 
LIABILITY, & RESPONSE

Moderator
• Lyn Brown > Wiley (US: Washington, DC)
Panelists
• Stephan Menzemer > GvW Graf von Westphalen (Germany)
• Janet Peyton > McGuireWoods (US: Virginia)
• Kathryn Rattigan > Robinson + Cole (US: Massachusetts)



12:00 pm – 1:30 pm

 LUNCH > WALLER AB

TABLES FOR: 
BANKRUPTCY & INSOLVENCY (1 table) 

CYBERSECURITY (1 table)
GOVERNMENT RELATIONS (2 tables) 
INTELLECTUAL PROPERTY (1 table)

IMMIGRATION (1 table)
LABOR & EMPLOYMENT (1 table)

LITIGATION (3 tables)
REAL ESTATE (1 table)

Lunch tables will be dedicated for these practice 
groups to network and discuss industry trends + 

business development and 
collaboration opportunities.



SESSION
1:30 – 1:50

#RAPIDiNSIGHTS | TRADE AT A CROSSROADS: THE 
FUTURE OF GLOBAL COMMERCE

Panelist
• Greta Peisch > Wiley (US: Washington, DC)



Trade at a Crossroads: 
The Future of Global 
Commerce

September 19, 2025

Greta Peisch
Wiley Rein LLP
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The Old Trade Policy Consensus



Bipartisan Shift in U.S. Trade Policy 
Biden Administration Priorities
• Supply chain security
• U.S. industrial policy
• Climate policy objectives
• Manufacturing jobs
• Labor and human rights
• Competition with China
• National Security
• Overcapacity in industrial sectors
• Geopolitical objectives

67



Trump Administration Trade Policy and 
Tariffs
• The Trump Administration sees trade policy as a 

key component to national security and 
revitalizing the economy

• Tariffs and import restrictions, which are used to:
 Correct for distortions in the economy
 Reshore manufacturing jobs
 Establish leverage and retaliate against 

trading partners
 Raise revenue
 Reshore key supply chains
 Address foreign policy objectives
 Reduce the U.S. trade deficit 

68



Tariffs in Place Today 

Preexisting Tariffs
• China tariffs from first Trump 

Administration (7.5-100%)
• Steel and Aluminum tariffs 

increased and expanded from 
first Trump Administration (now 
50%)

New Tariffs
• China, Mexico and Canada 

tariffs (fentanyl & immigration) 
(20-35%)

• Liberation day reciprocal tariffs 
(various)

• Brazil (40%)
• India (25%)
• Autos (25%)
• Copper (50%)

69



More Tariff Changes to Come 

Sectoral Investigations
• Timber/lumber
• Pharmaceuticals
• Critical Minerals
• Semiconductors
• Heavy Trucks
• Aerospace
• Polysilicon
• Drones
• Wind Towers

Adjustments
• Exclusions
• Agreement Negotiations
• Ad hoc Increases (India/Brazil)
• Court challenges

70



Trade Agreement Negotiations – Not Just 
Tariffs
• Rules of origin that ensure benefits accrue to parties
• Cooperating on supply chains (e.g., critical minerals) and 

export controls (e.g., semiconductors) in key sectors
• Investment and procurement commitments
• Regulatory and other nontariff barriers
• Alignment on economic security and addressing non-market 

practices 
              
        Preview of issues for USMCA review

71
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Issues to Monitor Going Forward

Reciprocal tariff trade negotiations

USMCA Review

Ongoing Section 232 and 301 investigations

New duties and modifications of existing duties (i.e., derivative 
products)

Outcome of IEEPA litigation
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What Should Companies Know?  

• Their products, how they are classified, and where they are from
• Their supply chains and any policy vulnerabilities
• What risks do they face and how to minimize them
• How to engage with the U.S. government productively



74



Thank you

Greta Peisch
(202) 719-3378
Gpeisch@wiley.law



BREAKOUT SESSIONS
2:00 – 2:45

WALLER SALON CD (main session room) >
FROM BOARDROOM TO BROWSER: NAVIGATING 
THE EVOLVING LITIGATION LANDSCAPE

WALLER SALON EF (next door) >
M&A TRENDS: NAVIGATING OPPORTUNITIES IN A 
SHIFTING MARKET



SESSION
2:00 – 2:45

BREAKOUT 1:
FROM BOARDROOM TO BROWSER: NAVIGATING THE EVOLVING 

LITIGATION LANDSCAPE
Moderator
• Frederik Kromann Jespersen > Skau Reipurth (Denmark)
Panelists
• Krista Chaytor > WeirFoulds (Canada: Ontario)
• J.M. Durnovich > Poyner Spruill (US: North Carolina)
• William Egan > Robinson + Cole (US: Massachusetts)
• Inga Kingland > Larkin Hoffman (US: Minnesota)



SESSION
2:00 – 2:45

Breakout 2
M&A TRENDS: NAVIGATING OPPORTUNITIES 

IN A SHIFTING MARKET
Moderator
• Vinita Mehra > Kegler Brown Hill + Ritter (US: Ohio)
Panelists
• Mariano Batalla > ALTA Batalla (Costa Rica)
• Rob Bethea > Adams & Reese (US: Louisiana)
• Steve Doak > WeirFoulds (Canada: Ontario)
• Craig Hodgson > Mills & Reeve (UK)



BREAKOUT SESSIONS
3:00 – 3:45

WALLER SALON CD (main session room) >
ATTORNEYS GENERAL IN ACTION: TRENDS, 
CHALLENGES & IMPACT

WALLER SALON EF (next door) >
INTELLECTUAL PROPERTY TRENDS, RISKS & THE 
ROAD AHEAD



SESSION
3:00 – 3:45

BREAKOUT 1
ATTORNEYS GENERAL IN ACTION: TRENDS, 

CHALLENGES & IMPACT
Moderator
• Dean Grafilo > Capitol Advocacy (US: California | Government

Relations)
Panelists
• Doug Chin > Starn O'Toole Marcus & Fisher (US: Hawaii)
• Bob Cooper > Bass Berry & Sims (US: Tennessee)



SESSION
3:00 – 3:45

BREAKOUT 2
INTELLECTUAL PROPERTY TRENDS, 

RISKS & THE ROAD AHEAD
Moderator
• Eric Stevens > Poyner Spruill (US: North Carolina)
Panelists
• Emily Evitt > Mitchell Silberberg & Knupp (US: Los Angeles, CA)
• David Weslow > Wiley (US: Washington, DC)



INTELLECTUAL PROPERTY TRENDS, 
RISKS, AND THE ROAD AHEAD

David Weslow, Wiley 
September 19, 2025
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Hi Everyone, I just love TAB brand 
soda, don't you? It makes you feel 
better, gives you energy, helps you 
grow taller, and even cures cancer. I 
want you to go to the website 
www.ThisIsAScam.com right away 
to buy some TAB brand soda. The 
website definitely will NOT steal your 
money and your personal 
information.



84September 19, 2024

Trademark 

Trademark 

Cybersquatting

Right of Publicity / 
Deepfake specific 
state law  

Copyright 
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Asserting IP Claims to Disable Deepfakes 
• Direct infringement claims 

‒ Claims against the domain registrant, website operator, social media account holder, 
marketplace seller, or other directly responsible party 

• Using IP Policies (notice and take down procedures) 
‒ Invoking DMCA or anti-abuse policies of social media platforms, web hosts, CDNs, 

domain registrars and registries, payment providers, or other service providers 

• Secondary infringement claims 
‒ Knowledge of the infringement is often a central issue 
‒ Consider “active concert or participation” standard of FRCP 65

September 19, 2025
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Copyright 
Enforcement

• Copycats are prevalent in mobile 
games.

• We pursue enforcement via 
DMCA notices to the app stores.

• We also file lawsuits and seek 
injunctive relief.
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Defending Against 
Copyright Claims
Film and Television
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Defending Against 
Copyright Claims
Music

Nickelback’s Rockstar Plaintiff’s Rock Star

I’m gonna trade this life 
for fortune and fame

Gonna make lots of money

My own star on Hollywood 
Boulevard

Gonna hang out at 
Hollywood parties

And a bathroom I can play 
baseball in

Might buy the Cowboys and 
that’s how I’ll spend my 
Sundays

• Plaintiff claimed that Nickelback’s song Rockstar 
infringed his song Rock Star.

• 5th Cir. affirmed the songs were not 
substantially similar .



NETWORKING BREAK
3:45 – 4:00 



SESSION
3:00 – 3:45

THE CLIENT’S PERSPECTIVE: WHAT MATTERS, WHAT 
WORKS & WHAT DRIVES LOYALTY

Moderator
• Marla Broaddus > McGinnis Lochridge (US: Texas)
Panelists
• Lecia Chaney > Associate General Counsel, Insperity
• Lawrence Temple > Director, Legal Affairs, ABDM
• Neal Nobles > Senior Counsel, Exxon Mobil Corporation



September 18 – 19
Austin, Texas
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